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$134,100+
yearly with FleetPulse trailer telematics insights
savings

Achieving 5X Return on Investment

$88,700 in additional profit increase in a single year
$30,400 saved by optimizing asset rotation
$15,000 /year in recovered stolen trailers

28,560 empty miles eliminated

www.fleetpulse.com
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Quick Facts: The Impact of FleetPulse

1.The Trailer Strategy Behind
the ROI

With over a century of experience, Sibley
Transportation runs a modern operation
rooted in time-tested values. But as trailer
operations grew, so did the gaps: trailers
going dark for days, sitting idle for days at
a time, and constant back-and-forth

between dispatch, customers, and drivers.

As their fleet grew, and they needed more
capacity, Sibley didn’t want to keep
throwing trailers at the problem—they
wanted to do more with what they had.
And with FleetPulse, that’'s exactly what
they achieved.

2. Choosing FleetPulse: Faster
Visibility, Smarter Operations

When evaluating trailer telematics solutions,
the team found others clunky or too
complex. FleetPulse offered the right mix:
ease of implementation, easy to navigate
Ul, and a dedicated team to ensure they got
the most out of their purchase. Starting with
FleetPulseGO retrofits, and scaling with
FleetPulsePRO on new trailers, Sibley
created a connected fleet in just weeks.

The platform soon became indispensable.
Daily dispatch planning, bi-weekly yard
checks, and Monday morning dwell reports
—all powered by FleetPulse data—

transformed how operations ran.

Case Study: Sibley Transportation










